benaes PomaH

TpeHep - aKkcnepT

Mpodunb

PomaH BensieB Hayan cBow npodheccroHarnbHbIv NyTb C
NHEenHoro ypoBHs B npogaxax B 2003 roay,
napannenbHo obyyasick B yHMBepcuTeTe. Yxe Ha 3-M
Kypce yHMBepcuTeTa OH JOPOC A0 PYKOBOASLLIEN
no3uumnmn, CTaB AUPEKTOPOM KOMMNaHUW-ANCTpubbIoTOpa
uTanbsHckux kabenbHbix cuctem. Okono 6 net
npopaboTan B TpaHCHaLMOHaNbHOM Kopropauum
Kimberly-Clark, ynpaBnsis 613HecoMm komnaHum Ha
YPOBHE pervoHa.

[Mocne anuTtensHon paboTel B kopnopawuuy ocHoBar

3HaKoBble NPOEKTbl

Pa3paboTka 7-M1 CTOPOHHMX PONEBbIX NEPEroBOPHbLIX UrP 1 NpoBeAeHne
nporpaMmmbl 06y4eHus no neperosopam ans Pocatom

MpoBepneHve nporpamm “MNeperoopsbl” 1 “HaBblkn BANSHUS” ANS UHXEHEPOB
1 sales-crneuunanucTtoB B Schneider Electric

[MpoBeneHne nporpamMmbl “Pa3sutne pesepBMCTOB” ANt pykoBoauTenemn
cpenHero 3BeHa AO “3apybexHedTb”

[MpoBenexne nporpaMmmbl “KoMMyHMKaLMS 1 BAUSHWE” B pamkax NporpaMmbl
«CbepbaHk MuHn MBA» ans nuHerHbIx pykoBoauTenen CoepbaHka

MpoBeaeHve maclwiTabHbIX nporpaMm “YnpaenexHue u nuaepctea’ ans

pencreytowmx pykosogutenen OAO MHTEP PAO

+ [NpoBefeHvie KOMMIEKCHON NPOrpamMMbl MO BIMSIHUIO AN PEMVIOHANbHbIX
MeHeaxepoB (noktopos) komnaHun TAKEDA PHARMACEUTICAL

HebonbLUylo ceTb cna-canoHoB B FOxHoM Amepuke, B
UTOre yCneLuHO NPOoAaB ee MECTHbIM MHBECTOpaM.

Mocne Bo3BpalLeHusi B Poccuio pabotan AMpekTopom
no Npofaxam B MeXOyHapoOHOW CeTU KIUHUK,
[0BMBLUMCH 3HAYUTENBHOrO YBENUYeHns obopoTa u
pacLumpeHusi reorpadpuyeckoro oxeata KnmHuk (FOBA,
BnwxHuin BocTok, 3anagHas Espona, CeBepHas
Awmepuka).

O6pa3soBaHue u ceptuduKauma

2012 - Moscow Business School

0
POBOAMN NEPSTOBOPSI U 3aKTiotan CAGMKA ¢ 2014 Master of Business Administration (MBA)

cbe,qepaanuMM, NOKanbHbIMW U anTe4YHbIMUN CETAMU, C

ANCTpUBboTOPaMK, KpYNHbIMU NPOV3BOACTBEHHbLIMN 2011 YyebHbin ueHTp Kimberly-Clark

KOMMaHWSIMK, C rOCYAapCTBEHHbLIMU OpraHaMm Ha Training for trainers, TpeHUHIN

pasHbIX YPOBHSIX, HA PasHbIX S3bIKax, HA PasHbIX 2010 Yue6HbIit ueHTp Kimberly-Clark

KOHTUHEHTax. Efficient manager, TpeHUHr1

[0BOPMT Ha aHrNMIACKOM, UCMIAHCKOM, (hpaHLLy3CKOM 1 2008 Centro di formazione (Ceam Cavi Speciali), Padova, Italy

nopTyranbCKOM. [poBern COTHU TPEHUHIOB ANsi CBOUX
COTPYOHWKOB U B KA4eCTBE KOHCYIbTaHTa AN1d BHELWHUX 2008 -
KINMMEHTOB, B TaKUX HanpaBlieHUAX, KaK: Neperosopbl, 2010
npogaxwu, MeHeXXMeHT, NnaepcTeo, I'Iy6J'II/I'~IHbIe
BbICTYyMNJ1€HUA, KOMaHHbl€ CECCUN.

Industrial sales management

WHCTUTYT MeHeg)KMeHTa, 3KOHOMUKU U GU3Heca
AcnupaHTypa (QKoHOMVKa 1 ynpaBneHne HapoaHbIM XO3SIICTBOM)

2003 - WHCTUTYT MeHemXXMeHTa, 3KOHOMUKMN U BU3Heca
2008 "ocynapcTBeHHbIM gunnom “MeHeaxep B cdepe rocyaapCTBEHHOIO U

Ha cBomx TPEHUHrax Ucnonb3dyetT MHOro4YnUcreHHble MYHWLMNAnsHOTo yI'IpaBJ'IeHVIFI"

KENCbl U3 CBOEW NPaKTUKM B Ka4eCcTBE NPUMEpPOB, a
TaKkKe MakcMmarbHO rnyboko norpyxaetcs B
cneuyundumky paboTbl yHaCTHMKOB A0 TPeHuHra. MNpu
3TOM yAensieT MHOrO BPEMEHW BOBNEYEHNIO
YYaCTHUKOB W yAEPXaHWI0 UX BHUMaHWS, 3a4encTBys
xapuamy, tomop, Metadopbl 1 “PUpMeHHyt”,
KpeaTVBHYtO nogady.

OCHOBHbI€E K/NIUEeHTbI Kapbepa
3a Bpems paboTbl B Sellwell paspabateiBan u 2020 000 “C B " lwell
MPOBOAVI NPOrPaMMBbI PA3BUTHISI, KOPMIOPATUBHBIE 20 - ann Bann” (www.sellwell.ru), TpeHMHroBasi KoMnaHus
TPEHWHIU, KOMaHIHbIE Ceccui, co3aanan ceitvac  TpeHep - akcnepT
KaCTOMU3NPOBAHHbIE KEIChI/PONeBbIE UTPbI Anst 2018 - Swiss Medica S.A.
komnaxmm: 2020 Head of sales worldwide
2015- Acrom United S.p.A

«lFasnpomMmHedTb», «3apybexHedTb», «UHTEp
PAO», «CbepbaHK », «AHAeKkc», «AC Nielsen», 2018 General manager
«Schneider Electric», <Pocatom», «<Danone», 2009 -
«HCTIK», «Cubyp», «X5», «Sveza», <HIIMK», 2015
«®pyTOHAHA», «Henkel», «OMK», «BCK»,

Kimberly-Clark Eastern Europe
Area sales manager

«Straumann group», <TAKEDA 2006 - Ceam Cavi Speciali S.A.
PHARMACEUTICAL», «CnopTmacTtep», 2009 Head of branch (Russia)
«KPMG», «SPLAT», «Zentiva Pharma» n MHorunx
APYrnX.
sell
well
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